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BSA Announces A Year-Long Schedule of Training and Networking Opportunities

Glen Ellyn, IL--As “the forum to promote networking and knowledge sharing and promote the sale of bearings through authorized distributors,” the Bearing Specialists Association (BSA) is pleased to announce a year-long schedule of educational and networking opportunities for 2007. The schedule is available online at www.bsahome.org/networking/index.shtml.
BSA’s Educational Services Committee developed the schedule as a way of assembling in one place the numerous training and networking opportunities the association now offers. Schedule entries include regular, free webinars with Joe Ellers, dates for Certified Bearing Specialist testing in the United States, and upcoming AEA seminars. Additional entries for ABMA educational programs and other educational and networking opportunities will be added as they become available.
“Whether your goal is to build your marketplace with Sales Training, demonstrate bearing expertise with the Certified Bearing Specialist program, learn more about distribution strategies from NAW or leverage the unparalleled networking offered by BSA, we encourage our members and others in the industry to use this schedule to plan their year,” said Howard Gainey, Bearings & Drives, Inc., and chair of BSA’s Educational Services Committee.  
BSA has a long history of commitment to offering industry specific education. In addition to a substantial -- and growing --body of printed educational materials, in 2006 BSA introduced Counter/Inside & Outside Sales Training Programs developed by Joe Ellers to meet the particular needs of BSA members and participating manufacturers. Participants already rank it one of their best training investments ever! These are web based, self-paced training modules designed to be implemented over 10 months or less. Both programs cover beginning to end the sequential sales process and how to best implement the steps into their daily activities.

BSA endorses the American Bearing Manufacturers Association (ABMA) Modern Bearing Technology Continuing Education, and BSA members may participate in the ABMA courses at the ABMA Member Rate. The 2007 class schedule includes Advanced Concepts of Bearing Technology, Lubrication & Wear: Advanced Concepts, and Essential Concepts of Bearing Technology. The BSA schedule includes recently announced dates and locations.

BSA members also have access to an important series of webinars from AEA. In March, Tim Underhill will present Distributor/Manufacturer Relations: Demonstrating Total Cost Savings. Manufacturers and distributors both add value through the products and services they provide their customers, but being able to show the dollar savings beyond price these products and services provide is difficult for many companies. This presentation will focus on why customers need suppliers that can reduce their total operating costs, why distributors need to show their value, and  how to quickly and easily document value. 

As association members of the National Association of Wholesaler-Distributors, BSA members are encouraged to tap NAW’s substantial publications and other resources at a reduced cost. These include Facing the Forces of Change®: Lead the Way in the Supply Chain, the eighth edition in the wholesale distribution trends series from NAW/DREF. 

BSA’s educational materials also include the following: 

· The  In-House Training Guide (IHTG) which was, and continues to be, the only industry-specific primer on bearings. The IHTG has been updated regularly to reflect the latest developments in bearing technology and includes the newly updated BSA Lubrication Guide.  
· BSA's Certified Bearing Specialist program was designed to help members differentiate their company in the marketplace, using individual or small group guided study. A series of pre-tests help prospective specialists determine their readiness for the final testing which is offered regularly throughout the US and in Canada. In 2006 the program was updated to reflect recent technology and expanded to include manufacturer participation.
· BSA’s single-topic Bearing Briefs (formerly known as ESC Reports) encompass a growing body of technical information assembled and distilled by BSA distributor members and participating manufacturers to deliver technical expertise to meet the needs of the end user as well as bearing industry professionals. Topics include Linear Bearings, Split Roller Bearing Technology, Ceramic Bearings, and Bearing Installation and Removal Tools. Bearing Briefs are free and easily downloadable from the BSA website.

Website addresses for additional information have been incorporated wherever possible. BSA will continue to update the schedule at the BSA website as new dates and events are available. 

BSA is the “must belong to organization for authorized bearing distributors.” An international service and educational organization of distributors representing a total of almost 100 companies distributing factory-warranted ball-, roller-, and anti-friction bearings and invited manufacturers of bearings and related products, the association’s mission says, “BSA is the forum to enhance networking and knowledge sharing and promote the sale of bearings through authorized distributors.” For more information on BSA or the 2007 Annual Convention, contact the BSA office at (630) 858-3838; fax (630) 790-3095; email info@bsahome.org or visit the association website at www.bsahome.org.

